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Farmers and ranchers set sights on future in Austin

If you see something, say something

Women in ag – now is the time

As Farm Bureau enters a new century, 
we are excited for the next 100 years 
of agriculture. We must have an eye 

to the future, to what we can do better and 
how we can ensure our farms and ranches are 
sustainable. 

But looking to the future of our farms and 
ranches begins with each of us engaging with 
the topics and trends impacting agriculture. 
The American Farm Bureau Federation Annual 
Convention provides a place for all of us as a 
Farm Bureau family to do just that.

From the workshops to the trade show exhib-
its, from the guest speakers to the Farm Bureau 
delegates whose votes will guide our work, 
every aspect is designed to bring the future of 
American agriculture into clear focus. 

We are whipping out our binoculars to a get 
2020 Vision for Sustaining Agriculture’s Future 
at the 101st Annual Convention and Trade Show 
in January. I hope every minute of our time in 
Austin will be enriching and educational.

Your AFBF team in Washington plans every 
See DUVALL, page 6

Every year, our organization holds an event 
open to the public that thanks military vet-
erans for the sacrifices they have made to 

ensure this remains a free and prosperous nation. 
More than 600 people attended the 9th 

Annual Farm Bureau Salute to Idaho Veterans 
event Nov. 8 and my heart swelled with pride at 
seeing those military members who have served 
our nation so well. 

Because of them and their sacrifices, Americans 
enjoy blessings that no other people in no other 
nation have ever seen, in the history of the world. 

I have met many of our highest elected and 
appointed officials in this state and nation and 
have the highest respect for them. But I have 
an even higher respect for the men and women 
who have served this nation.  

Think for a moment about those blessings 
they have provided us, which many of us may 
take for granted. If we don’t like our job, we 
can quit and find another one. If we don’t like 
our neighbors or the city we live in, we can 
move. 

See SEARLE, page 7

“From the classroom to the farm to the 
boardroom, women in agriculture 
are helping to pave the way for a 

better future.” 
That’s a significant first sentence from the 

USDA’s Women in Agriculture home page. 
As the introduction expands, it further states: 

“Women have been a critical part of farm and 
ranch operations across the country—and 
around the globe—for centuries.” 

Then the home page issues an invitation to all 
women in agriculture: “But now, as women in 

agriculture, we have a unique opportunity to be 
the change we want to see in our industry.  We 
must build on the incredible legacy of stew-
ardship, innovation, and productivity and help 
one another succeed now and moving into the 
future.

“Whether it is a farm business that feeds the 
world, land that you leave better than you found 
it, or a relationship that empowers and supports 
your community, industry, and neighbors—
there are many ways to build and grow your 

See KELLER, page 6

By Zippy Duvall
President American Farm Bureau Federation

By Bryan Searle
President Idaho Farm Bureau Federation

By Rick Keller
CEO Idaho Farm Bureau Federation



December 2019  |   3

Volume 23, Issue 8
IFBF Officers

President....................................................Bryan Searle, Shelley
Vice President.............................................. Mark Trupp, Driggs
Executive Vice President........................................... Rick Keller
Assist Executive Vice President............................ Justin Patten

BOARD OF DIRECTORS
Dan Garner....................................................................... Clifton
Austin Tubbs...................................................................... Malad
Fred Burmester...............................................................Downey
Scott Steele................................................................ Idaho Falls
Stephanie Mickelsen................................................. Idaho Falls
Travis McAffee................................................................... Howe
Gerald Marchant............................................................ Oakley
Rick Pearson..............................................................Hagerman
Rick Brune...................................................................... Hazelton
Cody Chandler................................................................ Weiser
Galen Lee........................................................... New Plymouth
Matt Dorsey.................................................................. Caldwell
Marjorie French...........................................................Princeton
Tom Daniel.............................................................Bonners Ferry
Tom Mosman.............................................................Craigmont
Judy Woody...........................................................................Filer
Kyle Wade......................................................................Downey

STAFF
Director of Admin. Services.......................................Cara Dyer
Commodities & Mrkting Assist........................... Melissa Nelson
Member Services Assistant..................................Peggy Moore
Member Benefit Assistant...................................... Dixie Ashton
Assistant Treasurer.................................................Tyler Zollinger
Dir. of Commodities and Marketing...........................Zak Miller
Dist. I Regional Manager.............................................Ott Clark
Dist. II Regional Manager................................... Tyrel Bingham
Dist. III Regional Manager.......................................Zack Lanier
Dist. IV Regional Manager......................................Brody Miller
Dist. V Regional Manager...................................Bob Smathers
Dir. of Governmental Affairs...............................Russ Hendricks
Boise Office Manager.........................................Kristy Lindauer
Energy/Natural Resources.................................Braden Jensen
Governmental Affairs Representative................ Chyla Wilson
Director of Information...........................................Joel Benson
Publications Editor/Media Contact........................... Sean Ellis
Video Services Manager......................................... Steve Ritter
Broadcast Services Manager..............................Jake Putnam
Business Systems Administrator.............................. Tyler Moore

Printed by: Adams Publishing Group, Pocatello, ID

GEM STATE PRODUCER 
USPS #015-024, is published monthly except  

February, May, August and November by the 
 IDAHO FARM BUREAU FEDERATION,  

275 Tierra Vista Drive, Pocatello, ID 83201.

POSTMASTER send changes of address to:
GEM STATE PRODUCER

P.O. Box 4848, Pocatello, ID 83205-4848.  
Periodicals postage paid at Pocatello, Idaho,

and additional mailing offices.
Subscription rate: $6.00 per year included 

 in Farm Bureau dues.

MAGAZINE CONTACTS: 
Idaho Farm Bureau Federation 

EDITOR (208) 239-4292 • ADS (208) 239-4279
E-MAIL: seanellis@idahofb.org 

web: www.idahofb.org

Idaho Farm Bureau

Photo illustration by Joel Benson
See page 8 for story on farmer suicides. 

By Sean Ellis
Idaho Farm Bureau Federation

POCATELLO — After declining in 2015 and 2016, the total value of 
agricultural production in Idaho has now increased for two straight years.

According to USDA’s National Agricultural Statistics Service, the 
value of Idaho’s agricultural production totaled $7.69 billion in 2018, a 
3 percent increase over 2017.

The total value of ag production in Idaho in 2017 was $7.49 billion, 
which was 1 percent more than the 2016 total.

Total ag production value in Idaho had decreased in both 2015 and 2016. 
Last year’s increase in total ag value was due to a 7 percent increase 

in the value of Idaho’s crop production (from $3.01 billion to $3.26 bil-
lion), which was enough to offset a 1 percent decrease in the total value 
of livestock production (from $4.44 billion in 2017 to $4.43 billion). 

University of Idaho Agricultural Economist Garth Taylor expects the total 
value of Idaho ag production will increase again, modestly, in 2019. 

Milk is by far the state’s top farm commodity in terms of value of pro-
duction and milk prices have increased significantly this year compared 
with 2018. 

See VALUE, page 11

Photo by Sean Ellis
The total value of Idaho’s agricultural production increased 3 percent in 2018. 

Total Idaho ag 
production value up 

3 percent in 2018
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By Sean Ellis
Idaho Farm Bureau Federation

BOISE — Idaho will retain its spot as the nation’s top 
barley-producing state this year and Idaho barley farmers 
produced almost a third of the United States’ total barley 
supply. 

“We’re solidly in the No. 1 spot,” Idaho Barley Com-
mission Executive Director Laura Wilder told IBC com-
missioners Oct. 30 during the group’s regular meeting. 

According to USDA’s National Agricultural Statistics 
Service, Idaho barley farmers harvested 520,000 acres of 
barley in 2019, which was a 2 percent decrease com-
pared with 2018. However, yields averaged 105 bushels 
per acre, up 4 percent over 2018.

Idaho farmers produced a total of 54.6 million bushels 
of barley this year, up 2 percent compare with 2018. That 
production represents 31.9 percent of the total U.S. crop 
of 153 million bushels. 

Based on that estimate, Idaho barley farmers will bring 
in an estimated $274 million in cash receipts from this 
year’s crop, according to Wilder. That would be a 3 per-
cent increase in revenue over 2018. 

Barley ranks No. 7 in Idaho in terms of total farm cash 
receipts. Most of the state’s barley crop is grown for the 
beer industry. 

The quality of Idaho’s 2019 barley crop was average 
to above average in most areas, said Jason Boose, who 
is the regional manager for MillerCoors and is based 
in Burley. He is also the industry representative on the 
barley commission.

There are some problems with barley quality in some 
areas of the United States but “Idaho in general is in 
really good shape,” Boose said. “The state has some of 
the best crop in the nation.”

IBC Commissioner Scott Brown, a Soda Springs farm-
er, said there was a little bit of sprout damage in Idaho 
this year caused by rain and snow that affected some of 
the late-harvested crop but overall, “Quality is good.” 

Idaho overtook North Dakota as the nation’s top 
barley producing state in 2011 and after falling to No. 2 
in 2012, regained the No. 1 spot in 2013 and has since 
solidified that top ranking. 

Idaho’s reputation for producing a consistent, 
high-quality barley crop is one of the reasons the state 
has gained a tight grip on the No. 1 spot, said Brown.

Most of Idaho’s barley crop is irrigated, which insu-
lates the state from the impacts of drought, and weather, 
altitude and agronomic conditions here are ideal for pro-
ducing a consistent, reliable crop of barley, Wilder said. 

Brown said the state’s No. 1 barley ranking is a lot 
more beneficial than just having bragging rights. More 
important, he said, it continues to place Idaho at the fore-
front of the industry when it comes to sourcing barley.

“I think more people look at Idaho for their supply of 
barley because we are the No. 1 producer as far as bush-
els go and we have a consistently high-quality crop,” 
Brown said. “That’s partly because of our irrigated 
ground. We don’t have to worry about drought like some 
other areas do. We also have less disease pressure here.”

According to USDA, Montana will rank No. 2 in bar-
ley production this year with an estimated 44.4 million 
bushels, which represents 25.9 percent of the nation’s 
total supply. North Dakota will rank third with 32.4 mil-
lion bushels, 18.9 percent of the U.S. supply.

Idaho, Montana and North Dakota account for about 
77 percent of the nation’s total barley production this 
year. 

Montana’s 765,000 harvested acres were significantly 
more than Idaho’s 520,000 harvested acres this year, 
but Idaho’s average yield, at 105 bushels per acres, was 
far more than Montana’s average yield of 58 bushels an 
acre. 

Idaho’s higher average yield is due to the fact that a 
lot more barley acres in this state are irrigated than in 
Montana. 

North Dakota averaged 72 bushels an acre on 450,000 
harvested acres.

Total U.S. barley production is estimated to have in-
creased 11.6 percent this year but Boose said demand for 
barley is strong.

“There is a lot of demand now for barley,” he said. 
“That’s good for the industry as a whole.”

USDA will release a revised small grains report on 
Nov. 8 but Wilder said Idaho’s total acres and produc-
tion shouldn’t change. Production in Montana and North 
Dakota, which faced significant weather-related issues, 
could decrease somewhat, she added. n

Photo by John O’Connell
Idaho remained the nation’s No. 1 barley-producing state in 
2019. 

Idaho remains No. 1  
barley state in the nation
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“Idaho in general is 
in really good shape. 
The state has some 
of the best crop in 

the nation.”
— Jason Boose, regional manager  

for MillerCoors
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Continued from page 2

convention session and workshop carefully to help us make 
the most of our time together—and we like to pack our days 
full at Farm Bureau. 

Many of you have told me how you wish you could be in 
two places at once over the convention weekend. I’d say that 
too many choices is a good problem to have! 

We don’t want you to miss the sessions and conversations 
that will help take your business into the future, though. This 
year we’ve even added an extra day of programming on Satur-
day—with 18 extra workshops—and extended our trade show 
hours with an early open on Saturday so that you can take 
advantage of as many educational and networking opportuni-
ties as possible.

While we always have an eye to how we can make changes 
for the better, we also value our traditions here at Farm Bu-
reau. One practice I believe truly shows who we are as a Farm 
Bureau family is our tradition of giving back. 

As farmers and ranchers, we know the value and importance 
of community, and at Farm Bureau that community can be 
as near as your neighbor down the road or as far as a fellow 
farmer on the other side of the country. 

We love our communities and want to make them better and 
stronger. 

That’s why at Annual Convention we look for ways to give 
back to the community we’re visiting. The American Farm 
Bureau Foundation for Agriculture models this practice by 
donating 100 copies of the book of the year to a local school 
or library. 

Through Farm Bureau Gives Back, hosted on the Trade 
Show floor, every attendee has the chance to lend a hand in 
providing food to those in need. I can’t think of a better way 
to connect with old friends and new than by serving together.

The AFBF Annual Convention is, after all, at its heart a 
big family reunion. For Bonnie and me, our fondest mem-
ories at convention are the times we spend with our chil-
dren and grandchildren and our, even bigger, Farm Bureau 
family. 

It’s the conversations in the hallway and on the trade show 
floor, the times laughing together and learning together, that 
remind me that we are not in our work alone. 

We don’t just get outside our fencerows to tell our stories to 
lawmakers and consumers: We step outside our fencerows to 
help our neighbors and communities. 

U.S. agriculture has a bright future because of hardworking 
men and women like each of you who love what you do, who 
love your families, and who love the communities and country 
we all serve together.

I hope to see you all in Austin!  n

Continued from page 2

contribution to agriculture. The time is now for each of us to 
step up to the plate and take on these challenges.”

This year, the American Farm Bureau Women’s Leadership 
Committee launched the second Women in Ag online survey 
to better format programming and leadership opportunities to 
help women in agriculture achieve their goals and aspirations.

Three thousand women responded from 49 states and Dis-
trict of Columbia and Puerto Rico. Thirty-four percent listed 
their principal occupation as farming and/or ranching and 27 
percent agriculture-related business.  

The average age of the respondent profile was 43 years old 
and 92 percent had a bachelor’s degree or higher. More than 
half started a business that is still operating. Seventy-five per-
cent of the respondents are leaders on the local level, with 45 
percent serving on a board or as an officer.  

These are positive and encouraging results.
The survey did raise some levels of concern, such as a 

sizeable 64 percent of those surveyed believe women are not 
sufficiently represented in the agriculture industry, and 38 

percent believe they do not have an opportunity to lead in the 
agricultural organization of which they are members.  

Ninety-one percent agree, however, that there should be 
more women in leadership roles in the agriculture industry.

Ninety-five percent of the women surveyed advocate for the 
agriculture industry frequently, showing that they are a highly 
mobilized group of individuals.  They also believe they have 
the skills and knowledge to effectively advocate, yet few of 
them are given the platform provided by leadership positions 
to amplify their voices.

Farm Bureau recognizes the powerful women who have 
shaped our industry and organization. It will continue joining 
the conversation by asking these questions: What do you think 
is holding women back from taking leadership positions? How 
can we reduce these barriers to allow women a seat at the 
table? 

What tools, resources or training do we as a county Farm 
Bureau or state Farm Bureau offer women to gain leadership 
skills? What leadership positions or opportunities exist in our 
county or state Farm Bureau? What next steps can we take to 
engage more women in leadership positions?  n

DUVALL

KELLER
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Continued from page 2

We can literally choose from several to dozens of items in ev-
ery category at the grocery store. Heck, we can even choose from 
grocery stores.

We can criticize our leaders without being imprisoned or worse. 
We enjoy freedoms and blessings in America that people in 

many nations throughout history could only dream of. 
I point this out so I can address a subject that is delicate but 

at the same time, needs to be addressed. Farmers in the greatest 
nation on Earth are taking their own lives at a rate nearly double 
the rate of the general population. 

The issue of farmer suicides was a topic of discussion at Idaho 
Farm Bureau Federation’s annual convention, which took place 
Dec. 3-5 in Coeur d’Alene. 

This problem needs to be addressed and talked about. Farmers 
as a whole are a stubborn, modest and independent folk who 
don’t easily talk to others about their fears and problems. But 
maybe that needs to change. 

Farmers and ranchers face many challenges they may have ab-
solutely no control over, like the weather, pests, plant and animal 
diseases, the markets and government regulations. Sometimes, 
the stress can become almost overwhelming, especially in times 
of low commodity prices, when losing the farm is a real danger. 

Sadly, the stress in some cases does become unbearable and a 
farmer takes their own life. 

Talking about mental health and the possibility of suicide is 
almost a stigma in farm country but that needs to change. It’s OK 
to admit you’re overwhelmed and hurting inside to the point of 
needing help. 

As farmers and ranchers, we compete with each other for land 
and markets. But when another producer is up against it and 
facing a catastrophe, the agricultural community will rally around 
that person and help when possible. 

My message to you, farmer to farmer, is that it’s OK to reach 
out for help to family members, a friend or someone else if 
you’re hurting badly inside and can’t take it anymore. 

To family and friends of someone who is showing signs of 
major mental and emotional stress, the message is this: If you see 
something, say something. 

If you notice a friend or family member is drawing away from 
others and their normal activities, say something. Go to that per-
son privately and ask them if they are OK. 

If the situation appears dire, directly ask them if they are 
thinking of taking their own life. It might be an uncomfortable 
conversation but not saying something and having that person 
end their own life is much more uncomfortable.

A few years back we tragically lost a business partner. He is 
missed and will always be missed. Even though all was being 
done that was possible at the time, it has affected and changed 
many lives.  I know it is much easier to address the situation 
when we observe a change than when it is too late.  

If someone reading this feels they are at the end of their op-

tions, consider this: The service and sacrifices of our military men 
and women have provided Americans with numerous blessings 
and also options. 

If you are facing losing the farm, it’s not the end of the world. 
Even if I lose my potato farm, I can still do something else. 

It’s not a farmer’s fault if they lose the farm. There are a lot 
of factors outside of a farmer’s control that can determine that, 
Mother Nature among them. 

If nature provides a perfect season weather-wise, that can lead 
to a bumper crop or record yields, which in turn depresses prices. 
That’s hardly a farmer’s fault.  

The message I’m trying to convey in this column is that there 
is always light at the end of the tunnel, even if a person who is 
hurting badly can’t see it at the moment. 

If you notice someone showing signs that they may be contem-
plating suicide – withdrawing from family and friends, not being 
interested in their previous activities or hobbies, giving away 
prized possessions, showing more aggressive behavior – let them 
know that you care about them and ask them directly if they are 
thinking about harming themselves.

If they are, don’t leave them and get them help. Tell them you 
love them and want them to live. 

The worst thing you can do is say nothing.  n
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By Sean Ellis
Idaho Farm Bureau Federation

POCATELLO — American farmers 
take their own lives at a rate almost twice 
that of the general population. 

Despite that fact, there seems to almost 
be a stigma in farm country when it comes 
to talking about suicide and mental health, 
said Darla McSherry, who was raised on a 
farm in Montana and whose father, a wheat 
farmer, took his own life three years ago. 

“This issue isn’t getting the attention it 
needs,” said McSherry, who spoke about 
the issue Dec. 4 at Idaho Farm Bureau 
Federation’s annual convention.

McSherry is one of a growing number 
of people involved with agriculture who 
are encouraging farmers and ranchers to 
begin addressing the issue of depression, 
mental health and suicide.  

A 2016 Centers for Disease Control 
study claimed that farmers took their own 
lives at a rate five times greater than the 

general population. CDC retracted that 
study later in the year because some data 
was incorrectly tabulated. 

However, the agency’s recalculated data 
showed farmers take their own lives at a 
rate double that of the U.S. population. 

“When they re-crunched the data, the 
results are still horrible and we still need 
to do something about it,” McSherry said. 

“When you consider the challenge we 
have, that farmers are taking their life at 
nearly twice the rate of the general popu-

“We really need to 
realize that even if we 
love farming, that we 

are human first and we 
have to take care of our 

humanness.” 
— Michele Payn, a dairy farmer  

and professional speaker and author

Starting the conversation about suicide
somethingSay
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lation, clearly there’s an issue,” said Michele 
Payn, a dairy farmer and professional speaker 
and author. 

She recently spoke about the importance 
of agricultural advocacy at an Idaho Grain 
Producers Association meeting. 

Payn, who was raised on a dairy farm in 
Michigan and still owns registered Holstein 
cows, had a friend commit suicide when she 
was in her 20s “and her picture remains in 
my office today as an inspiration.”

She recently started offering resources 
and programs through her website – cause-
matters.com – that encourage farmers and 
ranchers to begin to have conversations about 
mental health issues.  

Payn said the agricultural industry isn’t 
known for taking the time to talk about de-
pression, anxiety, suicide and mental health 
issues but it needs to do that. 

“Part of that is taking away the stigma 
of having the conversation,” she said. “I’m 
trying to … help people understand that 
we need to spend as much time caring for 
ourselves as we do for our land and animals. 
Whether male or female in agriculture, we 
don’t do a great job taking care of our-
selves.”

“I very strongly believe that because 
people who farm define themselves as a 
farmer first and a human second, it’s a bit 
problematic,” Payn said. “We really need to 
realize that even if we love farming, that we 
are human first and we have to take care of 
our humanness.” 

Clinton Pline’s father, Dale, was a well-
known member of Idaho’s dairy and cattle 
industry when he took his own life almost 16 
years ago. 

Dale ran the family dairy operation while 
Clinton ran the row crop part of the farm. 
About a week before his father was due to 
sell his cow herd, he took his own life. 

“I really struggled to get past how much it 
affected me,” said Clinton Pline, who is still 
very active in Idaho agriculture and serves on 
Nampa-Meridian Irrigation District’s board 
of directors. “It does hit home pretty hard.”

Pline said his father had been acting 
strangely before he took his life. “You could 
tell something was wrong but you didn’t 
know what it was.”

Eventually, Clinton, his mother and two 
sisters came to the conclusion “that there 
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wasn’t anything we could have done to 
stop him,” Pline said. “That was his deci-
sion and his decision only.”

His advice to others: “If, God forbid, it 
does happen, don’t blame yourself because 
that’s a sentence that you can’t get out of.”

Pline said that while his family doesn’t 
know that there was much more that they 
could have done – “We’re pretty sure 
he had his mind made up for quite some 
time” – he does encourage anyone who 
suspects a family member may be endur-
ing a major inner struggle to just be there 
for them and let them know they care. 

While there are certain signs to look 
out for, Pline said, “We live in an industry 
of rugged independence. It’s true that it’s 
hard for people to hide their emotions but 
people in this business tend to bury them 
pretty deep and it’s hard to pick up on 
those signs.”

“If you (do) suspect someone is suicidal 
or depressed, do what you can to be there 
for them,” he added. “Just tell them you 
are concerned about them. You really 
shouldn’t ignore it. Try to communicate 
with them.”

McSherry said her family was com-
pletely blown out of the water by her 
father’s suicide and “my brother [who now 
runs the family farm] and I decided to do 
whatever we can to help prevent another 
farm family from going through the same 
thing.”

She said about 80 percent of the time, 
people who commit suicide will give off 
signs or clues beforehand. 

Those signs include withdrawing from 
friends and family, not participating in 
regular activities, such as hunting, giving 
away prized possessions, an increase in 
drinking, more aggressive behavior and 
not sleeping well. 

“If you see something, say something,” 
Payn said. “If you see a fellow farmer or 

someone in your family that has become 
much more withdrawn, that’s not sleeping 
well, has drawn blinds and does not par-
ticipate socially, say something and try to 
draw them out. And if you can’t, then get 
them some help.”

A plethora of mental health resources 
can be found on Payn’s website – cause-
matters.com. Click on the “Resources” tab 
at the top of the page and then on “Farm 
& Agriculture” and then “Mental Health 
Help.”

McSherry also has a website that ad-
dresses the issue: www.askinearnest.org.

McSherry said it’s hard to point to one 
major factor that leads to farmers taking 
their own lives, but financial stress is cer-
tainly one of them, as are concerns about 
the weather, regulations and markets.

The psychological toll of many farmers 
never leaving the work site – their own 
farm – is another factor, she said. 

If you do suspect a family member or 
friend is thinking about taking their own 
life, don’t be afraid to talk to them about 
it, McSherry said. 

“We have to be willing to ask them 
hard questions,” she said. “You have to be 
direct and that can be uncomfortable. You 
need to say, ‘Darla, are you thinking about 
killing yourself?’ The worst thing you can 

do is say nothing.”
If the answer is “yes,” she added, “Stay 

with them, let them know you care and get 
them to help. Be very direct with them. 
Tell them, ‘I care. I want you to live.’”

For those who are contemplating sui-
cide, McSherry and Payn both want peo-
ple to know that it’s OK to ask for help. 

“Mental health does not mean that you 
are crazy,” Payn said. “It means that you 
have mental health just like you have 
physical health, spiritual health and soil 
and animal health. We need to get people 
to realize it’s natural to have anxiety, it’s 
natural for people to have depression. And 
sometimes you can’t take care of it by 
yourself.”

“We are at our strongest when we ask 
for help,” McSherry said. 

The value of a relationship between a 
competent medical professional and pa-
tient cannot be overstated and should not 
be overlooked, said Dr. Chad Horrocks of 
Teton Valley Health. 

“Primary care providers, particularly 
in rural areas, care for patients from birth 
through the senior years and address all 
mental and physical healthcare needs,” 
he said. “Family practitioners in rural 
areas excel in providing treatment to their 
patients.”  n

GET HELP
National Suicide Prevention Hotline: 

1-800-273-8255 (TALK)

Idaho Suicide Prevention Hotline:  

(208) 398-4357 (HELP)

“Mental health does not mean that you are crazy. It means 
that you have mental health just like you have physical 

health, spiritual health and soil and animal health.”
— Michele Payn, a dairy farmer and professional speaker and author
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Continued from page 3

“So much of the total is dependent 
on milk and we have had stronger milk 
prices this year,” Taylor said. “When 
you look at what milk has done this 
year, total ag production value should be 
up.”

The value of Idaho milk production 
totaled $2.38 billion in 2018, which 
was a 6 percent decrease from 2017. 
But milk represents about a third of the 
state’s total agricultural value and prices 
are up in 2019. 

Idaho Dairymen’s Association Execu-
tive Director Rick Naerebout said Idaho 
milk prices and production are both up 
this year.

“We’ve seen a nice response in prices 
the last couple of months to the point 
where we’re back above break-even,” he 
said. “Dairy operations are not exactly 
raking in the dough but … it’s much 
better than it was this time last year.”

U of I Agricultural Economist Ben 
Eborn also anticipates total Idaho ag 
production value will be up this year. 

“I think we’ll be a little bit higher this 
year, mostly because of milk,” he said. 

Eborn anticipates dairy production 
value will be up in 2019, along with 
hay and maybe grain. The total value of 
cattle and calf production will likely be 
down this year, he added. 

How potato production value in Idaho 
will fare this year is unclear at this 
point, he said, due to the as-yet unknown 
impact that an early October cold snap 
had on the state’s spud crop. 

The top eight Idaho commodities in 
terms of production value remained 
unchanged in 2018. 

Following milk, the value of cattle 
and calves in Idaho totaled $1.4 billion 
in 2018, up 2 percent from 2017. Potato 
production value was $1.03 billion, a 
5 percent increase, hay value totaled 
$773 million, an 8 percent increase, and 
wheat value, at $539 million, was up 26 
percent. 

Sugar beets came in at No. 6 with 
$288 million in production value last 
year, a 10 percent increase, barley 

production value totaled $269 million, a 
17 percent increase, and corn for grain 
production value rose 30 percent to $128 
million. 

Hops jumped two spots to No. 9 with 
$86 million in production value, a 22 
percent increase compared with 2017.

Dry beans dropped from No. 9 to No. 
10 with $73 million in production value, 
an 8 percent decrease. 

Major Idaho farm commodities out-
side of the top 10 that declined in value 
of production last year include onions, 
which decreased 34 percent to $49 mil-
lion, food trout, down 20 percent to $40 
million, and honey, down 22 percent to 
$6 million.

The production value rankings differ 
somewhat from rankings that are based 
on total farm cash receipts, which is 
what the farmer or rancher receives for 
their commodity when it’s sold. 

Value of production includes com-
modities, such as hay, that are used 
on the farm and not sold. That’s why 
wheat is ahead of hay in the farm 
cash receipts rankings but trails that 
commodity in the value of production 
rankings.

Eborn said one of the things that stood 

out in the 2018 production value data 
was the rapid rise of corn for grain pro-
duction value in Idaho. 

Total production value of grain corn 
in Idaho increased 54 percent in two 
years, from $83 million in 2016 to $128 
million in 2018.

“Corn acres in Idaho just keep going 
up and up,” Eborn said. 

Idaho hop production value has also 
increased rapidly, from $31 million in 
2015 to $86 million in 2018, a 177 per-
cent increase. 

The NASS report also shows that 
Idaho ranked No. 1 in the United State 
in five farm commodities last year (po-
tatoes, barley, peppermint oil, trout and 
alfalfa hay), and No. 2 in three commod-
ities (sugar beets, hops and wrinkled 
seed peas).

The state ranked No. 3 in Austrian 
winter peas, milk and cheese, No. 4 in 
dry onions, lentils, spring wheat and 
total milk cows, and No. 5 in canola and 
all wheat. 

Idaho ranked No. 6 in three commod-
ities (corn silage, winter wheat and dry 
edible peas) No. 7 in dry edible beans 
and sheep and lambs, No. 8 in wool, No. 
9 in all hay and No. 10 in all haylage. n

VALUE

Photo by Sean Ellis
The total value of Idaho’s agricultural production increased 3 percent in 2018. 



By Sean Ellis
Idaho Farm Bureau Federation

POCATELLO — Idaho has a reputation 
for producing a high-quality wheat crop 
on a consistent basis and this year was no 
exception. 

USDA forecasts that Idaho’s total wheat 
production in 2019 will be down 5 percent 
compared with 2018, but wheat farmers 
and industry leaders report the quality of 
this year’s crop was excellent. 

“This year’s harvest was terrific again,” 
said Idaho Wheat Commission Executive 
Director Blaine Jacobson. “We did not 
have any major quality problems through-
out the state.”

“Potlatch” Joe Anderson, a North Idaho 
farmer, said there were some minor quality 
incidents in his area, “But all in all, we 
had pretty good quality.”

“For the most part, we had great quality 
numbers,” said “Genesee” Joe Anderson, 
who also farms in North Idaho.

According to USDA’s National Agri-
cultural Statistics Service, Idaho farmers 
produced a total of 99 million bushels of 
wheat during 2019, a 5 percent decrease 
compared with the 104 million bushels 
produced in 2018. 

NASS ranked Idaho as the No. 5 wheat 
producing state in the nation last year.

Idaho’s harvested wheat acres in 2018 
and 2019 were virtually the same at 1.13 
million, but yields averaged 87.8 bushels 
per acres this year, down from last year’s 
record average yield of 91.9 bushels per 
acre.

“We ended up with average yields but 
quality for the most part was pretty good,” 
said Southwestern Idaho wheat farmer 
Richard Durrant. 

Southeast Idaho grower Cory Kress said 
he was concerned that a rough fall in 2018 
and late-melting snow cover this spring 
would negatively impact wheat grown in 

the dryland regions of East Idaho. 
“But I was impressed with how the 

crop turned out,” he said. “There were a 
few issues but there wasn’t widespread 
damage.”

Kress and other wheat growers said 
lackluster prices were the only major neg-
ative associated with this year’s crop. 

According to NASS, the average all-
wheat price in Idaho in September was 
$4.84 per bushel, below the $5.12 price in 
September 2018.

“Prices were frustrating,” Kress said. 
“I expected them to be a whole lot better 
than they were. Quite frankly, there is a 
trade shadow that looms over us that the 
markets can’t quite seem to shake.”

While Idaho’s total wheat production 
decreased 5 percent this year, last year’s 
production total was one of the state’s 
highest ever and this year’s production to-
tal was above the state’s five-year average 
of 96.2 million bushels. 

Harvested wheat acres in Idaho have 
remained remarkably steady at 1.1 million 
acres each of the past six years and last 
year’s large production total was due to 
the record yields that Idaho wheat farmers 
realized.

Jacobson said Idaho’s main wheat 

customers turn to the state for their grain 
because Idaho produces a quality crop on 
an annual basis. That is due in large part, 
he said, to the fact that two-thirds of Ida-
ho’s crop is irrigated in the southern part 
of the state.

The portion of the crop grown in North 
Idaho is produced in an area that enjoys a 
regular, favorable rainfall pattern. 

The dryland farms in East Idaho pro-
duce about 5 percent of the state’s wheat 
crop and even they “produce a pretty good 
crop most of the time,” Kress said.

“Idaho has the most consistent crop of 
any state in the country,” Jacobson said. 

“Our customers love the quality we can 
produce on a consistent basis,” Durrant 
said. 

“Genesee” Joe Anderson said Idaho’s 
wheat customers, particularly Asian buy-
ers, have pretty specific contract specifica-
tions on quality.

“We sell wheat into quality-driven 
markets and we can do that because of our 
reputation for producing a quality crop 
year in and year out,” he said.

Almost two-thirds of Idaho’s crop is soft 
white wheat, which is used for cookies, 
crackers and other products with a soft 
bite. n

Photo by Sean Ellis
Idaho’s total wheat production decreased 5 percent this year but growers and industry 
leaders say the quality of the state’s 2019 crop was excellent. 

Idaho wheat production 
down but quality excellent
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2020 AFBF 
YOUNG FARMERS & RANCHERS

 Thank you to all of our sponsors: 

A new Ford vehicle (up to a 
value of $35,000) and paid registration to the 
YF&R Leadership Conference in Louisville, KY 
courtesy of Ford.

Case IH 40” Combination 
Roll Cabinet & Top Chest and 
$500 Case IH parts card, courtesy of Case IH 
plus $2,200 of Stanley Black & Decker 
merchandise (PROTO, DeWalt, Stanley, Lenox 
& Irwin), courtesy of Stanley Black & Decker.

Case IH Farmall 50A,  
courtesy of Case IH.

Case IH 40” Combination 
Roll Cabinet & Top Chest and  
a $500 Case IH parts card, courtesy of Case IH.

1st
PLACE

3rd
PLACE

2nd
PLACE

4th
PLACE

The YF&R program helps young members shape their future and American agriculture through  
leadership development and personal growth opportunities. Three competitions enable  

members to showcase their leadership experience, communication skills and successful business plans as they  
compete against the best of the best from each state Farm Bureau.

C o m p e t i t i o n  A w a r d s

As part of the YF&R competitions, the top four competitors in the  
Achievement Award, Discussion Meet and Excellence in Ag areas will receive:

CS19_092 YF&R Event Ad_revised2.indd   1 9/20/19   11:52 AM
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By Sean Ellis
Idaho Farm Bureau Federation

BOISE — Idahoans who participated 
in a governor’s trade mission to Taiwan 
and Hong Kong called it a success and 
said it could open doors to more trade 
opportunities for Idaho farmers, ranch-
ers and other businesses.

“I felt we had a very successful trip to 
Taiwan. That is a market we do so well 
in,” Idaho State Department of Agri-
culture Director Celia Gould told Idaho 
Wheat Commission members Oct. 31 
during the IWC’s regular meeting. “I 
felt good about the Hong Kong trip 
also. I think there are definitely some 
possibilities there.”

Gould, a rancher, attended the nine-
day trade mission along with other rep-
resentatives of Idaho farm organizations 
and agribusinesses. 

“Our meetings with overseas busi-
nesspeople and government officials 
helped strengthen Idaho’s decades-old 
partnership and friendship with Taiwan 
and opened doors for new trade and 
investment opportunities,” Gov. Brad 
Little, a rancher who led the mission, 
stated in a news release. 

The visit to Taiwan and Hong Kong, 

Submitted photo
Idaho Gov. Brad Little samples an Idaho beef product at a supermarket in Hong Kong 
during a recent trade mission. The trip included a visit to Taiwan and participants of the 
trade mission said it could result in more trade opportunities for Idaho producers and busi-
nesses. 

Ag representatives 
call Taiwan- 

Hong Kong trade  
mission a success

Opening
doors
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which began Oct. 18, was Little’s first 
official trade mission as governor. His 
recent visit to Europe was a trade trip. 

His visit to Taiwan came a month after 
representatives of a Taiwanese trade 
delegation visited Idaho to sign a letter 
of intent to purchase 66 million bushels 
of U.S. wheat over the next two years. 
Much of that wheat will come from 
Idaho farmers and the deal is valued at 
about $576 million.

During the trade mission, represen-
tatives of Idaho’s wheat industry were 
able to further solidify the relationship 
between Taiwanese flour millers and 
Idaho farmers that dates back four 
decades. 

“Idaho and Taiwan have a pretty spe-
cial relationship and you can see it and 

you can feel it when we’re there,” Idaho 
wheat farmer Clark Hamilton, who 
participated in the trade mission, said 
during the wheat commission meeting.

Garrett Egland, who represented the 
wheat commission on the trade trip, said 
in the news release from the governor’s 
office that “the Taiwanese flour millers 
that we met with are great folks and loy-
al, long-term customers of high-quality 
Idaho wheat. It was a genuine pleasure 
getting to know them better and continu-
ing to strengthen our relationships into 
the future.”

Taiwan is Idaho’s second largest export 
destination and companies there purchased 
more than $675 million worth of Idaho 
products last year, according to a news 
release from the governor’s office. 

Hong Kong is Idaho’s ninth largest 
export market. 

Beef and wheat are among the top 
Idaho agricultural exports to Taiwan and 
representatives from both industries, as 
well as the onion industry, joined the 
trade mission. 

Other Idaho ag products exported to 
Taiwan include peas and chickpeas, 
cheese, frozen potato products and 
some fresh potatoes, fruit, wine and hop 
cones. 

Trade delegation participants lauded 
the governor, a farmer and rancher, for 
his efforts in opening up doors in both 
nations. 

“Governor Little was a tireless 
promoter of Idaho beef products in 
two amazingly strong markets for Agri 

Submitted photo
Idaho Gov. Brad Little, second from right, and Idaho State Department of Agriculture Director Celia Gould look at beef products in a Costco 
store in Taiwan during a recent trade mission. The trip included a visit to Hong Kong and participants of the trade mission said it could result 
in more trade opportunities for Idaho producers and businesses. 
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  Sprinkler Irrigation 
  No-Till Drills 
  Fences 
  Livestock Feeding  
     Operations 
  Solar Stock Water  
     Pump Systems 

swc.idaho.gov               (208) 332-1790 

LOW INTEREST LOANS 
FOR IDAHO SOIL & WATER 

CONSERVATION 
MINERAL TUBS

NEW
RANCHER’S

CHOICE
LICK TUBS

• ORGANIC TRACE MINERALS
• LOWER COST PER HEAD PER DAY

• WON’T CAKE OR BLOW

ALL NATURAL
PROTEIN TUBS

• CONTROLLED CONSUMPTION
• PREBIOTIC FOR GUT HEALTH

• COOKED BEET MOLASSES

Dependable Nutrition for the Farm and Ranch
800-255-6927 • www.ranchers-choice.com

Available through Consumers Supply Distributing LLC

Beef,” Jay Theiler, who represented Agri 
Beef Co. on the trip, said in the news re-
lease. “He may be the best salesman that 
we ever had, and we greatly appreciate 
his efforts on this mission.”

Jeremiah Clark, who represented 
American Mills on the trade trip, said 
it was a great marketing experience for 
that small business. He said the governor 
and his staff were helpful in setting up 
meaningful meetings with key personnel 
from potential customers. 

American Mills operates a quinoa 
cleaning and packaging facility in Am-
mon.

“We are preparing a bid right now for 
one of our most promising contacts of 
the trip,” Clark said in the news release. 
“Governor Little was very adept in 
obtaining the respect and attention of 
companies we would like to do business 
with.”

In Taiwan, according to the news 
release, Little and the Idaho delegation 
met with officials from Mayfull Foods, 
a large customer of Idaho agricultural 
products.

In a meeting with Taiwanese President 
Tsai Ing-wen, Little encouraged Taiwan 
to open its market to beef from cattle 
over 30 months of age, a change that 
would enable Idaho producers to sell 
more product there.

The governor also met with Taiwan 
Hsin Lin, a major importer of food and 
consumer products. THL is a significant 
distribution network to many customers, 
including Costco Taiwan and Costco 
China, as well as other retail and food 
services.

In Hong Kong, Little and members 
of the trade delegation participated in 
a promotion event for beef cooking at 
AEON department stores, a major retail-
er of U.S. beef and Snake River Farms, 
an Idaho business. 

According to the news release, Little 
also opened access for Idaho companies 
to senior leadership at Dah Chong Hong, 
a large trading company with a food 
division. 

He promoted quinoa, cheese and 
onion products sold by Idaho companies 
during the Hong Kong visit.   n

“Idaho and 
Taiwan have a 
pretty special 

relationship and 
you can see it 

and you can feel 
it when we’re 

there.”
— Clark Hamilton, 

Idaho wheat farmer
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 Farm Bureau Life Insurance Company*/West Des Moines, IA. *Company provider of Farm Bureau Financial Services  M176-ID (3-19)

We know life can be a balancing act.
That’s why we’re here to help you protect what matters most, your 
todays and your tomorrows. Contact your Farm Bureau agent to 
discuss what’s been happening in your world.

You juggle 
a lot in your 
world.

Visit fbfs.com
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By Dianna Troyer
For Idaho Farm Bureau Federation

A self-described technology nerd, Milo 
Call designed and built a remote control 
system for farm irrigation that does not 
require cell phone service and monthly 
charges.

“It works anywhere, whether there is or 
isn’t cell service,” said the southeastern 
Idaho farmer.

He remotely controls his irrigation 
pivots using ultra high frequency (UHF) 
radios that transmit to his fields. He raises 
potatoes, sugar beets and grain on 1,300 
acres in the Cold Water area west of 
American Falls.

“I haven’t found a system like mine — 
a centralized computer system that does 
away with the need for a computer panel 
at each pivot and can be remotely accessed 
from my phone,” said Call, who named it 
RemoteAg.

Radius range of the system is 40 miles 
from the base station.

“If anything has electricity and a switch, 
I can control it remotely using my cell 
phone to communicate with the comput-
er in my shop,” he said. “This system is 
designed by a farmer to think like a farmer 
and do what a farmer wants it to do. It’s 
putting the power of running my farm into 
the palm of my hand.” 

Several years ago, Call thought of 
buying a popular program that uses an 
app and his smart phone to control his 22 
pivots remotely.

“I decided not to because I didn’t like 
the cost of paying for new panels on each 
pivot and the ongoing cell phone service 
charges to run them,” he said.

Instead, he began doing research on the 
internet.

“I like a challenge, especially involving 
technology,” said Call, who is also a HAM 
radio operator and part of a local emer-
gency preparedness network. “Anytime 

you tell a farmer something can’t be done, 
he’ll say, ‘Watch me.’”

After writing software for two years in 
his spare time and building a control box, 
he installed two prototypes on two pivots 
in 2016. Now the farm is fully operational 

Farmer builds system to remotely control 
pivots where there is no cell phone service

Innovation

Photo by Dianna Troyer
Milo Call designed a software program to remotely control his pivots using UHF radios.
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Photos by Dianna Troyer
The interior of a Remote-
Ag box, which Milo Call 
designed to remotely 
control his pivots using 
UHF radios.
LEFT: RemoteAg uses a 
radio antenna, global 
positioning system, and 
a command board that 
relies on a timer and 
series of relay switches.

with the system.
He still remembers running it for the 

first time.
“I couldn’t stop giggling because 

it worked so well,” he said. “I said to 
myself, ‘I did it.’ Everything I needed, 
I found on the internet. I designed and 
assembled the components to work 
together with the software I wrote.”

The components of a RemoteAg 
control box include a radio antenna, 
global positioning system to identify a 
pivot’s location, and a command board 
that uses a timer and series of relay 
switches.

To control it, he found a programmer 
in Florida who had written automation 
software.

“I bought the program and custom-
ized it by writing a series of logic con-
ditional and script statements to control 
tasks such as variable rate irrigation, 
end-gun control, or to turn it off and 
on,” he said. “The system will text me 
for pivot events such as ‘Stop in the 
Slot’ reaching a stop, or if a pivot shuts 
off unexpectedly.  

“It automates partial pivots, allowing 
the operator to preprogram a pivot’s 
program and have it operate automati-
cally, turning water on and off, speed-
ing up or slowing down the pivot in a 
feature I call ‘Aurocircle,’” Call said. 
“It enables unattended operation just as 
though it were a full-circle pivot.” 

In his shop adjacent to his home 
overlooking the Snake River, Call 
clicks through screens on his comput-
er monitor to see what is happening 
in each field – how much it has been 
watered or whether a pivot is stuck or 
not working.

“A unique feature is that the system 
incorporates a map page that displays 
all of the locations of pivots in real 
time,” he said.

With the last 15 minutes of day-
light, he can pull up the program on 
his phone and know what needs to be 
done.

“It would be interesting to see what 
it would do in the marketplace, but I’m 
not sure I have the time for that,” Call 
said. n



20   |   Idaho Farm Bureau Producer

For detailed information go to:

LIFE FLIGHT



December 2019  |   21



22   |   Idaho Farm Bureau Producer

By Chris Schnepf
University of Idaho

In my last column, I profiled paper 
birch, a species that can be described as 
a “boreal disjunct” — a species that is 
normally associated with boreal forests in 
Canada and Alaska. 

In this month’s column, I profile red 
alder, a “coastal disjunct” that is more 
commonly associated with forests located 
closer to the Pacific coast. Idaho is the 
only state in the Rocky Mountains that 
has any appreciable amount of red alder.

Red alder is widespread west of the 
Cascades. But in Idaho, red alder is lim-
ited to isolated locations in the panhandle 
and along the north fork of the Clearwa-
ter River. However, red alder and other 
species in this genus (which are more 
widespread across the state) are worth 
learning about, both for their own sake 
and for their ecological roles.

Idaho only Rocky Mountain state 
with appreciable number of red alder

Photo by Chris Schnepf
Red alders can be large trees.
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Identification
For many Idaho tree enthusiasts, the 

first structures to determine if a tree or 
shrub is an alder are its distinctive, small, 
woody female catkins, which persist on 
the tree through the year and look like 
miniature pine cones. 

These cones are so distinctive that peo-
ple have developed jewelry around them! 

Alder leaves are toothed, dark green 
on top and whitish underneath. They are 
unique, compared to other Northwest de-
ciduous hardwoods insofar as the leaves 
do not turn color in the fall – they simply 
drop off the tree in a faded green color. 

The leaves are relatively thick and 
somewhat three-dimensional. Alder bark 
tends to be gray and blotchy and can be 
rough or worty in places. If red alder bark 
is injured, it often stains a rusty color. 
Another distinctive feature of every alder 
except Sitka alder is buds on stalks.

Idaho also has three other alder species, 
all of which are more widespread in the 
state than red alder. Thinleaf alder (Alnus 
incanna or Alnus tenuifolia) is found 
throughout Idaho, typically growing 
along streams and lake edges. 

Thinleaf alder is usually shrubby, 
growing in clumps, but occasionally will 
get to 20 feet tall. Another alder com-
monly found growing along streams in 
isolated locations in the southern two 
thirds of Idaho is white alder (Alnus 
rhombifolia). 

Sitka alder, sometimes called tag alder 
(Alnus sinnuata), is a shrub. It is com-
monly found growing along roads and 
skid trails. Indeed, people often complain 
about getting through narrow roads that 
have been crowded in by Sitka alder. 

In addition to stature, Sitka alder can 
be distinguished from other alders by the 
lack of stalks below its buds.

Ecology & silviculture
When a fire burns through a forest, 

some nitrogen is lost from the site, partic-
ularly with severe fires. All alder species 
share a feature with some other Idaho for-
est plants, such as ceanothus, snowberry, 
lupine, and fire weed – they fix nitrogen. 

The hotter a fire is, the more nitrogen is 
lost from the site. So, part of alders’ strat-
egy on a disturbed site is to “pack their 

own lunch” via small nodules attached to 
its roots that help it fix nitrogen. 

Nitrogen fixed by alders is also used by 
other trees and plants growing on the site, 
but alder shrubs also compete with trees 
for moisture, so there may not be a clear 
benefit to planting tree seedlings right 
next to alders – moisture usually trumps 
nutrients for Idaho trees, so it is best to 
remove competing vegetation within 2-3 
feet of a planted tree seedling.

In addition to reproducing from seed, 
alder also reproduces vegetatively, so cut-

tings from alder are one of the preferred 
methods to establish plants in this genus 
along streams for stream restoration 
efforts. 

Green cuttings are pressed deeply into 
the soil with buds pointing up to produce 
a new tree. 

The Idaho state record red alder, locat-
ed in Bonner County, is 71 feet tall and 
32 inches in diameter. Red alders don’t 
get very old but can live up to 100 years. 
Alders also have very few insects and 
disease problems. Occasionally they are 

Photo by Chris Schnepf
Alder is quickly identified by its small cone-like catkins.
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defoliated by webworms and older alders 
can have some stem decays.

Benefits
Native Americans used alders to create 

a variety of red, orange and brown dyes. 
They also used alder wood for smoking 
meats – a tradition that continues to this 
day with all people in the Pacific North-
west who smoke salmon and other meats. 

Alders’ primary value to wildlife is the 
shade they provide along streams, though 
beavers also use alder as a source of con-
struction material for dams.

Red alder wood is not especially hard 
but is increasingly being used for furni-
ture. Alder wood has a beautiful, light 
brown color and has become so valuable 
for furniture, cabinetry, and trim that for-
esters in western Washington and Oregon 
now commonly manage for red alder on 
sites where 30-40 years ago they would 
have been trying to kill alder to establish 
Douglas-fir. 

Unfortunately, red alder is not common 
enough in Idaho for anyone here to devel-
op a mill that would purchase and mill it, 
though some hobbyists could do this with 
small-scale sawmills.

Conclusion
Red alder and its more diminutive 

cousins do not supply wood in Idaho, but 
they are nevertheless an important part of 
forest functioning here. They are especial-
ly valuable to enhancing nitrogen in Idaho 
forests. The shade they provide along 
Idaho streams is vital to keeping those 
waters cool enough to support species like 
trout and steelhead.  

For more information
Arno, S.F. & R.P. Hammerly. 1977. 

Northwest Trees. The Mountaineers 
Books. Seattle. 222 p.

Harrington, C.A. 2004. Red Alder. 
Silvics of North America. Agriculture 
Handbook 654.  U.S. Department of 
Agriculture, Forest Service, Washington, 
DC. vol.2, 877p. (download section on 
Red Alder at: https://www.srs.fs.usda.gov/
pubs/misc/ag_654/volume_2/alnus/rubra.
htm

Johnson, F.P. 1996. Wild Trees of Ida-
ho. University of Idaho Press. 212 p. n

Photo by Chris Schnepf
Red, white, and thinleaf alders have buds on stalks.
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By Sean Ellis
Idaho Farm Bureau Federation

BOISE — Many vendors who sell their 
food at the Boise Farmers Market weren’t 
sure what to expect when the market moved 
to a new location this year. 

Six months into the 2019 season, that 
trepidation was long gone.

“It’s always a huge risk to move because 
you have a good thing going and you don’t 
know for sure about how the new place is 
going to work,” said Meadowlark Farms 
owner Janie Burns, a BFM vendor.

“But within five minutes of the farmers 
market opening in this new location in April, 
we knew we were on to something,” she 
added. “It was awesome the first day.”

According to BFM Manager Tamara 
Cameron, average crowd counts this year are 
up 24 percent compared with 2018 and the 
market added 10 vendors this year, pushing 
the total to 85. 

“The success of the market here is beyond 
our wildest dreams,” she said during a busy 
Saturday in August. “The new location is 
amazing.”

Seven years ago, a couple dozen farmer 
vendors at Boise’s Capital City Public Mar-
ket left that market, by far Idaho’s largest 
farmers market, to form their own food-cen-
tric market. 

Burns and other BFM vendors said they 
wanted to form a market where food and 
agriculture, and not artisans and other ven-
dors not related to agriculture, were the main 
focus.

There are still plenty of food vendors at the 
CCPM, which easily remains Idaho’s largest 
farmers market in crowd count, but the BFM 
has gained a reputation as the city’s foodie 
market, where people go specifically to buy 
fruit, vegetables, meat and dairy products. 

For the first six years following the split, 
crowds easily flowed between the CCPM and 
BFM, which were both located downtown, 

only a few blocks away from each other. 
In April, the BFM opened in a new loca-

tion in a large parking lot between Ameri-
cana Boulevard, River Street and Shoreline 
Drive. The spot is easy to access and the 
new parking lot is much bigger and has a lot 
more parking spaces than the market’s previ-
ous parking lot location in downtown Boise. 

“The market outgrew that parking lot 
downtown where we were at before,” said 
Rob Stokes, owner of Malheur River Meats, 
which left the CCPM and joined the BFM 
five years ago. 

He said his sales volume and customer 
base have increased this year. 

“It’s been great,” he said of the new loca-
tion. “Our customers really like it. It’s easy 
for most people to get to and our customers 
seem more relaxed. They’re not in a big 
hurry and worried about parking like they 
were at the downtown location.”

Stokes said the CCPM, which attracts 
crowds pushing 15,000 most Saturdays, is 
still a great market, it just has a different cus-
tomer base and includes a lot more people 
who enjoy browsing.

“This market is basically a true farmers 
market,” he said of the Boise Farmers Mar-
ket. “It’s fruit, vegetables, meats and dairy 
products.”

The new location has also helped clearly 
differentiate the BFM from the CCPM, 
Burns said. Because they were located so 
close together before, many people just 
assumed they were part of the same market.

“This has helped us with our identity,” she 
said. “When we were just a few blocks away 
before, it was unclear we were a separate 
market but not it’s clear just by the distance.”

The BFM is now located in the large 
parking lot of a spacious facility that at one 
time used to house a Kmart. That gives the 
market plenty of room to grow and add more 
activities, Cameron said. 

“In our old lot, we were pretty much out 
of space to do some of the things we wanted 
to do that would take up more space, like 
cooking classes for adults or chefs’ demon-
strations and things like that,” she said. 
“With this location, we have plenty of space 
to add in those new things. We’re super 
excited to be in this new location.” n

Photo by Sean Ellis
People shop at the Boise Farmers Market during a Saturday in August. Vendors say the mar-
ket’s move to a new location this year has worked out better than they could imagine.

Boise Farmers Market 
flourishing in new location
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By John O’Connell
Intermountain Farm & Ranch

McDonald’s Corp. spent nearly $136 million on Idaho agricultural 
commodities to supply its fast food restaurants during 2018, accord-
ing to a recently released corporate report.

During the year, the Chicago-based fast-food giant purchased 
271.285 million pounds of Idaho potatoes. McDonald’s also bought 
58.3 million pounds of cheese, 14.9 million pounds of beef, 6.4 
million pounds of sugar and 2.3 million pounds of onions from Idaho 
producers, according to the report.

“Each state has something to offer us,” said Lindsay Rainey, Mc-
Donald’s field brand reputation manager for the Pacific Northwest 
and Rocky Mountains.

Rainey recounted the gentleman’s agreement McDonald’s CEO 
Ray Kroc made in the 1960s with J.R. Simplot to be the restaurant 
chain’s frozen fry supplier. Today, J.R. Simplot Co. remains the 
major supplier of McDonald’s fries and a central player in the Idaho 
agricultural economy.

“The story with Simplot and Idaho is one we shouldn’t ignore — 
the handshake deal they had,” Rainey said.

Officials with Simplot estimate about a third of their global potato 
production goes to supply McDonald's. Simplot spokesman Josh Jor-
dan said Idaho's volcanic, nutrient-rich and sandy soil and moderate 
temperatures is ideal for high-quality potato production 

"Special care is taken to select high-quality potatoes to McDon-
ald's fries, as per McDonald's own global quality specifications," 
Jordan said via email. "Potatoes with the correct attributes such as 
solids, size, color and defects are specifically used in the production 
of Mac fries, driving toward what McDonald's and Simplot refer to 
as Gold Standard Quality."

Travis Blacker, industry relations director with the Idaho Potato 
Commission, who works from Idaho Falls, said his organization 
commissioned a study that concluded Idaho would be the best loca-
tion for potato processing companies to build their next expansion or 
plant. 

Furthermore, he said the IPC invests $1 million per year in re-
search to help growers raise the “best potatoes in the world.”

“I think McDonald’s sees the value in Idaho, and they see how 
seriously we take growing potatoes in Idaho,” Blacker said. “We’re 
an ag-friendly state, when more and more states are restricting agri-
cultural practices.”

Blacker recounted a time when Idaho Gov. Brad Little stopped by 
the IPC office just to chat about the potato industry. Little, who is an 
Idaho farmer and rancher, has made it a point of emphasis to support 
the state’s food producers and food processors.

“For more than 60 years, the J.R. Simplot Co. has been dedicated 
to providing a safe and quality source of potatoes to McDonald’s,” 
Little said in a press release. “Idaho is proud to lead the nation in 

potato production, and we will continue to leverage our agricultural 
leadership to drive responsible and innovative ways to feed a grow-
ing population.”

McDonald’s has more than 14,000 U.S. restaurants. Due to its 
purchasing power, the company’s menu choices and practices can 
significantly impact food industries.

New potato varieties, for example, may offer promising new 
agronomic traits but still see little commercial planting until they’re 
accepted by McDonald’s, based on a rigorous quality assessment. 

A few years ago, the short list of approved McDonald’s potato 
varieties was expanded to include Clearwater Russet and Blazer Rus-
set, which were both developed by a collaborative public breeding 
effort in the Pacific Northwest. 

McDonald’s also accepts Russet Burbank, Ranger Russet, Umatil-
la Russet, Shepody and Ivory Russet.

The company's demand for more than 58 million pounds of Idaho 
cheese is also significant for the state's economy, said Rick Naere-
bout, executive director of the Idaho Dairyman's Association.

"That's a lot of cheese," Naerebout said. "They've been a great 
partner for dairy."

Naerebout said Dairy Management Inc., which is the dairy in-
dustry's national promotional organization, has experts on staff who 
develop and share ideas for menu items involving dairy for McDon-
ald's to use. He said McDonald's has a great track record of imple-
menting some of those ideas.

According to a McDonald’s press release, the company’s stan-
dards have also significantly influenced farming and animal welfare 
practices. For example, the company is committed to cage-free eggs 
and beef with reduced usage of antibiotics of importance to human 
medicine.

“Given our scale, every change McDonald’s makes has the 
potential for a big impact,” the press release reads. “That’s why the 
McDonald’s system is proud to partner with agriculture to contin-
uously evolve our best practices, continuously evolve our food and 
work towards our sustainability commitments.”  n

McDonald’s spent almost $136 million 
on Idaho commodities last year

Photo by Doug Lindley
French fries provided by J.R. Simplot Co. are served at a McDonald’s 
in Pocatello. McDonald’s Corp. spent almost $136 million last year on 
Idaho agricultural commodities to supply its fast-food restaurants. 
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Here to Help You Grow®

Where to begin.
Are you a young or beginning producer with 
dreams of a successful future in agriculture? 

You’ve come to the right place. Our AgVision 
program provides financing for producers 
age 35 or younger, or who have less than
10 years in the business. Qualified applicants 
have less restrictive loan underwriting 
standards, a mentor  and  an abundance of 
educational resources.

Ready to build a life in agriculture? We’re 
ready to help.

208.552.2300 | northwestfcs.com

RANGER XP® 1000:

THE HARDEST WORKING, SMOOTHEST RIDING 
AUTHORITY ON GETTING EVERY JOB DONE.

The all-new Polaris RANGER XP® 1000, the world’s most 
powerful and most comfortable utility side-by-side 

featuring a class dominating 80HP ProStar® engin, an all-new
industry-exlusive 3-mode throttle control for ideal power 
and control for every situation, and best-in-class payload 

and towing capacity. See your dealer for more information or 
visit polaris.com to see the full RANGER® lineup.

Action Cycles N Sleds
Twin Falls (208) 736-8118

Action Motorsports
Idaho Falls (208) 522-3050

Buds Powersports 
Cottonwood (208) 962-3211

Carl’s Cycle Sales
Boise (208) 853-5550

Dennis Dillon
Boise (208) 343-2830

Grizzly Sports
Caldwell (208) 454-8508

Guys Outdoor 
Lewiston (208) 746-0381

Krehbiel’s Sales & Service
Aberdeen (208) 397-4704

Mile High Power Sports
McCall (208) 634-7007

Northstar
Preston (208) 852-1888

Performance Motorsports
Ashton (208) 652-7738

Post Falls Powersports 
Post Falls (866) 628-3821

Rexburg Motorsports
Rexburg (208) 356-4000

Sandpoint Marine
Sandpoint (208) 263-1535

Switchback Motor Sports
Pocatello (208) 238-1575

Young Powersports
Burley (208) 678-5111

Thanks to the following Polaris Dealers for supporting  
the Young Farmer & Rancher Program:

Warning: The Polaris RANGER is not intended for on-highway use. Driver must be at least 16 years old with a valid driver’s license 
to operate. Passengers must be at least 12 years old and tall enough to sit with feet firmly on the floor. All SxS drivers should take 
a safety training course. Contact ROHVA at www.rohva.org or (949) 255-2560 for additional information regarding safety training. 
Polaris recwommends that drivers and passengers wear helmets, eye protection, and protective clothing, especially for trail riding 
and other recreational use. Always wear seat belts. Be particularly careful on difficult terrain. Never engage in stunt driving, and 
avoid excessive speeds and sharp turns. Riding and alcohol/drugs don’t mix. Check local laws before riding on trails.
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By Sean Ellis
Idaho Farm Bureau Federation

POCATELLO – More than 600 people 
paid tribute to past and current military 
members Nov. 8 during the 9th Annual 
Farm Bureau Salute to Idaho Veterans. 

The participants packed three floors of 
the Farm Bureau building in Pocatello for 
the two-hour event, which included mili-
tary veterans from every branch of service, 
active duty military personnel, family 
members and Farm Bureau employees.  

“This is always a humbling experience,” 
Idaho Farm Bureau Federation President 
Bryan Searle, a farmer from Shelley, told 
participants. “On behalf of Farm Bureau, 
thank you … very much for your service.”

Searle fought back tears as he thanked 
the veterans for their service.

“We enjoy the blessings of freedom 
because of these men and women (and) we 
recognize and pay tribute to you for your 
service,” he said. 

The event included a flag ceremony, a 
veterans group photo and lunch. Veterans 
also received a 2019 Salute to Veterans 
commemorative coin. 

“I am honored to be speaking to the 
heroes of our nation,” said Jason Wil-
liams, treasurer of Farm Bureau Mutual 
Insurance Co. of Idaho. “We are here to 
remember each and every veteran who 
is or was part of our country’s military. 
Your commitment and sacrifices have 
secured America’s freedom throughout our 
history.”

The guest speaker was a former Air 
Force pilot who now serves in the Idaho 
Legislature. 

Rep. Priscilla Giddings, R-White Bird, 
was raised on her family’s ranch near 
Riggins, Idaho. She flew the Air Force’s 
beloved A-10 “Warthog” and later flew 
intelligence, surveillance and reconnais-
sance missions in the MC-12 aircraft. 

Giddings, who logged almost 1,000 

combat hours, regaled the crowd with tales 
of the A-10’s abilities and her own experi-
ences in the Air Force. 

But a palpable silence fell over the 
participants when she spoke of flying 
cover for the ground personnel who were 
tasked with recovering the remains of 17 
Navy SEALs who died after the Chinook 
helicopter they were flying in was shot 
down in Afghanistan with a rocket-pro-
pelled grenade. 

“Words can’t describe the feeling that 
ran through my blood as I recounted 
talking to many of those same SEALs 
on the radio just days before that tragic 
moment,” Giddings said. 

She said the experience drove home “the 
significance of why we salute those stars 
and stripes. There is no greater feeling of 
awe and humility than to watch another 
soldier give up their life for freedom….”

Giddings said although she and other 
veterans have stepped out of their uni-

forms, “we’ll never stop serving.”
She encouraged her fellow veterans to 

keep serving their country and state by 
getting involved in local government. 

“We must maintain the kind of gov-
ernment you fought to protect,” she said. 
“America still needs you.”

“You have the training and leadership 
skills that our state needs to lead Idaho 
into the next decade,” Giddings added. 
“You may not want to run for Congress, 
or even the legislature, but consider 
all the other positions: county clerk, 
county commissioner, city council, 
school board, highway district, library 
district….”

“Through all my experiences serving 
both in the military and in the legislature, 
the one thing I know for certain is that our 
republic is worth fighting for,” she said. 
“We live in the greatest nation in the world 
and the best state in the nation. You have 
helped make it that way.” n

Photo by Bill Schaefer
Military veterans pack the Idaho Farm Bureau building Nov. 8 during the 9th Annual Farm 
Bureau Salute to Idaho Veterans.

Hundreds attend ‘Farm Bureau 
Salute to Idaho Veterans’
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Grain Marketing
Understanding how market operates key to success

As we move 
toward the end 
of the year there 

seems to be a feeling 
among a lot of people 
that there will not be 
much corn to harvest 
and the market doesn’t 
understand that. 

I have been think-
ing lately and trying 
to remember the last 
time that I knew some 
market-moving news that 
Chicago didn’t have. The answer that I 
came up with is, Never!

Chicago knows what is going on in 
the corn fields. They know what is go-
ing on in the world and they are already 
trading that news. 

What we need to ask ourselves is, are 
the fundamentals (supply and demand) 
really in charge of the market movement 
or are there other factors moving these 
markets? The answer is, there are other 
factors involved in the market move-
ment. 

Maybe not every day but the majority 
of the time the speculators are moving 
the market and they are trading the 
technical indicators. Yes, it is sad to say 
but that is the nature of the beast and we 
need to know and understand just how 
that beast operates. 

I recently visited with a producer that 

had attended a wheat 
conference in the 
state of Washington. 
He indicated that the 
conference really 
hadn’t painted a very 
positive picture for 
wheat prices in the 
future. 

He said he had 
to make a decision 
whether to come 
home depressed or 
come home de-

termined to think positive and move 
forward. He said that he is going to be 
positive and move forward.

One area in his operation that he is 
determined to improve in is how he 
markets his commodities. He said that 
old ways die hard and he is determined 
to let them die. 

The market has now forced him to 
be a 12-month marketer and in order to 
accomplish this he needs to trade basis 
as well as the futures and be prepared to 
trade them at different times of the year.

We all will have our “ah-ha” moment 
at different times but we will have it and 
when it happens don’t talk yourself out 
of it. Think positive, you can do this it, 
isn’t that difficult to understand and you 
will be able to move forward with the 
confidence you want to be able to mar-
ket your commodities year after year no 

matter what the markets throw at you.
Let’s take an example: we continually 

hear that the prices need or should be 
higher than they currently are. I agree 
they should be higher but the question 
is, how much higher? 

Do we need 50 cents? If 50 cents 
is enough then we can see that the 
Chicago March futures were trading 50 
cents higher the end of June than what 
we traded the middle of November. 
The March contract also hit those same 
levels the end of January. 

If you would have sold your futures 
side of the price equation at either of 
those time frames, your contract price 
for soft white would be $5.34 com-
pared to the bid of $4.84 the middle of 
November. 

As I have said in the past, hindsight 
is always good but that is how we learn. 
By studying history, we can then deter-
mine the different methods of marketing 
that will help you in the years ahead.

In any given year the market may 
not give you exactly what you need for 
prices but it is important for all of us to 
do the best we can during that 12-month 
marketing year to give us the opportuni-
ty to be profitable.

Clark Johnston is a grain marketing 
specialist and owner of JC Management 
Co. of Ogden, Utah. He can be reached 
at clark@jcmanagement.net.  n

By Clark Johnston
Owner JC Management Co.

Top Farm 
Bureau 
Agents

Agent of the Month

Darin Pfost,  
Canyon County

Rookie of the Month

Grant Rosandick, 
Ada County

Region of the Month

Magic Valley
Scott Badger, 

Regional Executive
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By John O’Connell
Intermountain Farm & Ranch 

BOISE — Idaho has nearly met a long-
term goal set in 2009 of minimizing its 
annual impact on the Eastern Snake Plain 
Aquifer by 600,000 acre-feet, according to 
state water officials.

The analysis will be included in a January 
report to Idaho House Speaker Scott Bedke, 
R-Oakley, who requested a 10-year review 
of the state's Comprehensive Aquifer Man-
agement Plan for the ESPA.

The CAMP plan — drafted based on 
recommendations of a diverse group of 
stakeholders — was intended to reverse a 
decades-long trend of declining groundwater 
levels within the ESPA, where water calls 
have pitted surface water irrigators with se-
nior water rights against well irrigators with 
junior water rights. 

Officials initially thought it would take at 
least three decades to reach the lofty bar set 
by CAMP.

Neeley Miller, a senior planner with the 
Idaho Department of Water Resources, 
presented on the state's progress toward 
reaching the 600,000 acre-foot goal during 
an Oct. 23 committee meeting.

Initial draft estimates Miller presented 
show work by the various ESPA stakehold-
ers would reduce the average annual impact 
on the aquifer by 550,000 acre-feet.

The original CAMP goals called for 
achieving 150,000 acre-feet of the 600,000 
acre-foot reduction in consumptive use 
through managed recharge, explained 
Wesley Hipke, who coordinates the state's 
managed aquifer recharge program. 

Recharge entails intentionally running 
surface water through strategically located 
unlined canals — or dumping water into 
adjacent spill basins — and letting it seep 
into the aquifer to replenish water pumped 
by irrigators.

Essentially, the aquifer serves as a natural 
storage reservoir, trapping surface water at 
times when flows exceed users' ability to put 
the full volume to good use. The recharge 
effort stalled out, due to a lack of funding, 

until 2014, when the state legislature opted 
to budget recharge funding on a continual 
basis.

The following year, the Legislature ap-
proved a resolution that called for averaging 
250,000 acre-feet of annual recharge by 
2024. 

In 2016, irrigators with the Surface Water 
Coalition settled a water call against junior 
groundwater users. As part of the settlement, 
the groundwater users agreed to reduce their 
annual consumption by 240,000 acre-feet.

The draft report shows the state nearly hits 
the 600,000 acre-foot goal when the settle-
ment reduction and recharge program are 
combined with savings from pivot end-gun 
removal programs, other water-conservation 

Photos by Idaho Department of Water Resources
Managed aquifer recharge is conducted at the Jones Site near Ririe.
TOP: Managed aquifer recharge is conducted at the Milepost 31 site in southcentral Idaho.

Idaho close to meeting  
aquifer management goal
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efforts and cloud seeding programs.
Hipke said the state has averaged 249,000 

acre-feet of annual recharge during the past 
five years, but that was a wet period and he 
believes more infrastructure will be needed 
to meet goals during future dry years.

The state's natural-flow recharge right 
came into priority on Oct. 23 in the Lower 
Snake below American Falls Reservoir. The 
right enables Hipke's program to recharge in 
the Lower Snake throughout winter until the 
irrigation season resumes.

As of Oct. 29, he was recharging about 

200 cubic feet per second of water in the 
Lower Valley. Before the end of December, 
Hipke should have the infrastructure to 
accommodate more than 1,000 cfs in the 
Lower Valley. 

He explained the Milepost 29 recharge 
spill basin, located off of the Milner-Good-
ing Canal, has been closed for construction 
and will reopen in mid-December. Further-
more, the state intended to open its new 
Wilson Reservoir recharge spill basin off of 
Northside Canal, adding roughly 250 cfs of 
additional capacity.

The Idaho Water Resource Board has 
also approved construction of two recharge 
injection wells off of Twin Falls Canal and 
four injection wells off of the A&B Irrigation 
District pipeline. 

The board is also finishing a project to ex-
pand its recharge capacity on the Egin Bench 
near Rexburg and will review concepts for 
developing another large-scale Upper Valley 
project at its November meeting.

In the Upper Valley, Hipke said the state 
has been recharging storage water for the 
Surface Water Coalition and Idaho cities. n
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Tis’ the Season for Giving 
Providing over 5,100 members from 93 chapters across 
the state with opportunities for premier leadership,  
career success and personal growth, the Idaho FFA is an 
organization unlike any other. By donating to the Idaho 
FFA Foundation, you are enabling these students to 
grow, discover, lead, and learn. And what better time 
than now, during the holiday season, is there to give to 
such an important cause? 

You can be proud that you helped grow leaders, build 
communities, and strengthen agriculture, not just for  
today, but for future generations of Idahoans. When you 
are proud of something, you share it– we are proud of 
our Idaho FFA  
members and  
appreciate you joining 
our efforts by making 
an investment that is 
guaranteed to grow.  

Yes! I would like to donate to the Idaho FFA  
Foundation this holiday season. Total donation 
$___________

Name ________________________________________ 

Address ______________________________________ 

City/State/Zip ________________________________ 

Phone________________________________________ 

Email address ________________________________ 

Check Enclosed: ______  Invoice: _______

Credit Card Number___________________________

Exp Date: __________ CVC:________

Signature: ______________________

Mail check & form to: 
Idaho FFA Foundation 
P.O. Box 827 
Star, ID 83669 

Make a  
difference in 
the lives of  
Idaho FFA 
members by 
giving this  
holiday  
season! Questions? Contact Marcia Jedry 

mjedry@idffafoundation.org 
208-869-6594

“The FFA  is for anyone and everyone, 
no matter their background. Any  
student can find their potential within 
the program through competitions and 
leadership positions and excel in those 
areas with enough practice and hard 
work.” - Herman Roberts, 2019-2020  
Idaho FFA State President  
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By John O’Connell
Intermountain Farm & Ranch 

 
IDAHO FALLS — Local miller Jeremiah 

Clark plans to soon expand into a new, Idaho 
Falls facility with the capacity to process up 
to 5 percent of the world's quinoa supply. 

Clark, owner of American Mills, LLC, 
contracts with 17 growers from American 
Falls through Ashton to raise his own pro-
prietary variety of the nutrient-rich, pseu-
do-cereal crop. His quinoa fields range in 
size from 100 to 200 acres, and he's already 
made Eastern Idaho the largest quinoa pro-
duction region in North America.

He hopes to have equipment installed by 
the end of October to commence opera-
tions at his new quinoa cleaning and sort-
ing plant, located at 2329 E. Endeavor St. 
behind the Idaho Falls John Deere dealer-
ship. The new plant will have 10 times the 
capacity of his current facility, where he's 
still running his 2018 crop nonstop. 

Clark has also been working with sever-
al growers from his Eastern Idaho network 
to establish buckwheat as a new rotational 
crop within the region. Buckwheat is an 
antioxidant-packed cereal crop that he 
plans to mill into flour for making noodles 
and other baked goods. It's actually a 
broadleaf crop, despite the inclusion of the 
word "wheat" in its name. 

"One of our quinoa buyers wants us to try 
(buckwheat)," Clark said.

That buyer has funded equipment for a 
new American Mills buckwheat process-
ing facility, which Clark intends to build 
soon in the area. In the mean time, he may 
soon process buckwheat in his current qui-
noa facility, which will be vacated when 
he moves into the larger plant.

Clark said his growers raised between 
300 and 400 acres of buckwheat this year 
in 20- to 40-acre test plots spanning from 
American Falls through Driggs.

Though quinoa growing conditions were 
less than ideal this season — cool weather 
in the spring and early summer slowed 

plant development — many of Clark's 
growers, nonetheless, have enjoyed signif-
icant yield gains. 

Most of the 2019 crop has been harvest-
ed, except for a few fields that remain to 
be cut in northeast Idaho. Most of Clark's 
growers averaged yields of 1,000 to 2,000 
pounds of quinoa per acre.

This was the first season in which all of 
his growers raised a quinoa variety that 
produces plump, white kernels that Clark 
bred himself, named after his daughter 
Kailey. In side-by-side trials last season, 
Clark said Kailey out-yielded other quinoa 
varieties his growers planted by 300 to 
600 pounds per acres. 

Clark is also in the process of breeding 
his own red-seeded quinoa variety. 

Clark emphasized that quinoa is a new 
crop in the area, and farmers are still 
learning about pitfalls to avoid. 

"There were two or three fields that 
were complete busts," Clark said about 
the 2019 crop. "They had to plow them 
completely under."

Competitors have begun to take notice 
of Clark's success with quinoa. He said 
the Scoular Company and Ardent Mills 
have both planted quinoa in the region for 
evaluation this season. Officials from the 

two companies did not return requests for 
comment.

Clark believes he has a head start on 
competitors based on lessons learned since 
2013, when he started his local quinoa 
experiment.

"I think we learned a few more things 
we could do better for next year. We know 
what not to do," Clark said. 

Clark said growers like quinoa as an-
other broadleaf crop to diversify rotations 
with grass crops such as wheat and barley.

Weed control remains a significant chal-
lenge for his growers, who have no herbi-
cides approved for use in quinoa. Growers 
have been controlling weeds through cul-
tivation and by allowing the quinoa plants 
to outcompete weed seedlings. Herbicide 
trials have also been conducted in the 
region to get products labeled for quinoa. 

"They're waiting for this crop year to get 
more data," Clark said of the effort to get 
a herbicide label approved. "I think it will 
help out."

Clark believes the market for quinoa 
has stabilized following a period of rapid 
growth in demand. He sells both whole 
quinoa seed and quinoa flour. He exports 
quinoa to a few other countries but sells 
most of his production domestically.  n

Idaho Falls miller expanding quinoa 
processing, plans buckwheat facility

Photo by John O’Connell
American Mills plans to expand into a new, Idaho Falls facility with the capacity to process 
up to 5 percent of the world’s quinoa supply.
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Classifieds
FARM EQUIPMENT

Ferguson tractor 1949 $1800.00. 
Homedale, Id.  Text or call 208-337-
8437.
 
New Squeeze chute, green, hand 
pull, $1,300. Midvale, Id 208-355-
3780.

Balewagons: New Holland self-
propelled or pull-type models, 
parts, tires, manuals. Also 
interested in buying balewagons. 
Will consider any model. Call Jim 
Wilhite at 208-880-2889 anytime.

Weterwheel pumping system no 
electricity required. Your water 
source with 3 to 5 ft of drop. 
Pump will lift 600 ft with unlimited 
distance. Irrigation or domestic 
use to 6000 gal per day. Sagle Id. 
208-255-4581.

HAY 
Looking for ½ ton grass hay bales 
in Ada, Canyon, Payette and Gem 
Counties.  We need approximately 
14 Ton.  Call JP at 208.869.0740  or 
Joan at 208.869.0329.

Hay wanted. 8 semi loads total. 
4 loads of supreme/premium 
alfalfa, small bales. 4 loads large 
square supreme/premium alfalfa. 
Preferably Twin Falls or Burley area. 
Call Tim anytime. 641-751-4206.

Looking for ½ ton grass hay bales in 
Ada, Canyon, Elmore, Payette and 
Gem Counties.  Willing to consider 1 
ton bales.  We need approximately 14 
Ton.  Call JP at 208-869-0740 or Joan 
at 208-869-0329.

MISCELLANEOUS 
Antique wood cook stove. 1908 
Home Comfort. Emmett, ID 208-
365-1681.

Two refurbished ‘Lifetime Vibe 
machines.’ Greatly increases 
function in circulatory, digestive, 
neurological and nervous 
systems at home. Daily 10-minute 
treatments.  I will deliver and train 
you within 200 miles of Caldwell, 
Id.  Original price $3500 now $2500. 

Diane 208-407-2406

Natural grass-fed Angus beef. 
Delivered to processor of your 
choice. $2/lb dressed weight. 
Challis, ID 208-339-2434.

Idaho Log Cabin Kits offering 
custom cut timbers for various 
structures and uses. Multiple 
species of wood, lengths, and 
dimensions. Great for barns, 
houses, shops, gazebos, etc. 
Affordable and Idaho based. Call 
John for info - 208-781-0691.

Von Weise VW-24 Satellite dish 
actuator. Excellent condition. USA 
made. Handles up to 10 ft, 600 lb 
dish or keep a solar array aimed for 
optimum power production all day 
long. $100. Grangeville. Call Kurt 
208-983-0599. 

Two bookcases - one antique 
and one vintage. 39”x51” lawyer’s 
bookcase. Antique 48”x60” double 
glass door oak bookcase w/carved 
waterfall top. Both in excellent 
condition. Juliaetta, Id. Mike 208-
276-3101.

REAL ESTATE/ACREAGE
Acreage for Sale – 4 Acres (approx.) 
Country Living. Build a New Home 
or New Mfg Hm. Requires a Well 
and Utilities to property. Must 
obtain Septic & All Permits. Shelley 
Area. 208-528-5337 Leave Message.

Office/Shop for lease, 3000 sq ft. 
Located in downtown Homedale 
on Hwy 19 Idaho Street. Great 
location for your office or retail use. 
Call Mike to discuss. 208-871-0636.

RECREATIONAL
1994 24’ Terry camper, sleeps 4, 
upgrades new refrigerator, brake 
system + electrical wiring, water 
heater. $3750.00 or best offer. will 
send photos. Homedale, Id.  Text 
or call 208-337-8437 or email: 
auntgg64@gmail.com  Tim or Gina.

Utility Trailer..6`10” Wide X 14`5” 
Length. Incl. Hitch--New Spare 
mounted on side. Hidden Slide out 

Ramp--Mfg. BIG TEX. Has 3 Cavities 
4 Motorcycles. Orofino, Id. E-mail: 
johnmyers6465@yahoo.com  208-
476-5767 (PM only).

VEHICLES
For sale, a 2009 Subaru Forester XT.  
has 160,00 miles and is in excellent 
running condition. It has leather, 
heated seats, and sunroof. It is a 
one owner car which has been 
extremely well maintained.  Asking 
$6,500.00. Nampa, ID. Call 208 250-
7155 in Nampa, ID

WANTED
Paying cash for old cork top 
embossed bottles and some 
telephone insulators as well as other 
vintage and antique items. Call 
Randy. Payette, Id. 208-740-0178.

Paying cash for German & 

Japanese war relics/souvenirs! 
Pistols, rifles, swords, daggers, 
flags, scopes, optical equipment, 
uniforms, helmets, machine guns 
(ATF rules apply) medals, flags, etc. 
208-405-9338.

Pre-1970 Idaho License Plates 
Wanted: Also Revere Ware 
and Solar-Sturges Permanent 
cookware, and old signs.  Will pay 
cash.  Please email, text, call, or 
write. Gary Peterson, 115 E D St, 
Moscow, ID  83843.  gearlep@gmail.
com.  208-285-1258

Our Idaho family loves old wood 
barns and would like to restore/
rebuild your barn on our Idaho 
farm. Would you like to see your 
barn restored/rebuilt rather than 
rot and fall down? Call Ken & Corrie 
208-530-6466.

FREE CLASSIFIEDS
Non-commercial classified ads are free to Idaho Farm Bureau members. 
Must include membership number for free ad. Forty (40) words maximum. 
Non-member cost is 50 cents per word. You may advertise your own crops, 
livestock, used machinery, household items, vehicles, etc. Ads will not be 
accepted by phone, Ads run one time only and must be re-submitted in each 
subsequent issue. We reserve the right to refuse to run any ad. Please type 
or print clearly. Proofread your ad. Ads must be received by Dec. 20 for the 
January Producer.

Mail ad copy to:
FARM BUREAU PRODUCER

P.O. Box 4848, Pocatello, ID 83205-4848
or email Dixie at dashton@idahofb.org

Name

Address

City/State/Zip

Phone	 Membership No.

Ad Copy
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By Sean Ellis
Idaho Farm Bureau Federation

CALDWELL — Idaho’s 2019 wine grape 
season has been a tale of two harvests. 

The wine grapes harvested after a 
record-setting cold snap hit the state Oct. 
9 will be different from the ones that were 
picked before that hard freeze, which 
lasted for three days. 

“The freeze we had really impacted 
harvest this year,” said Michael William-
son, who manages Williamson Orchards 
and Vineyards in the Sunny Slop area of 
southwestern Idaho, where most of the 
state’s wine grapes are grown. “It’s a tale 
of two harvests; before the cold and after 
the cold.”

More than 85 percent of the state’s wine 
grapes were in as of late October and 
winemakers and vineyard owners say it’s 
apparent that the grapes harvested before 
Oct. 9 have much different profiles than 
the grapes harvested after that date.  

That will make for a recognizably differ-
ent 2019 vintage, Williamson said.

“It will definitely be a distinct vintage 
and I’m optimistic it will be distinct in a 
good way,” he said. 

Before the freeze hit, Williamson said, 
“It was rush, rush as fast as you can … to 
get as much of the crop harvested as you 
could. We weren’t quite halfway done 
when the cold hit.”

But not everyone was in a hurry to beat 
the cold.  

Before the freeze hit, the grapes were 
progressing slowly and had fairly low sug-
ars and high acids, said winemaker Martin 
Fujishin, owner of Fujishin Family Cellars 
in Caldwell, which is the heart of Idaho 
wine country. 

He decided to wait until after the freeze 
passed.

“We’re glad we did because the num-
bers we’re seeing now are pretty stellar,” 

he said. “We were definitely rewarded for 
waiting out the freeze.”

“The early frost kind of put a scare in 
everybody,” Fujishin said. “The reality is, I 
think the quality actually looks pretty good 
overall.”

He agrees that the state’s 2019 vintage 
will be distinct. 

“It’s definitely going to stick in our mem-
ory,” he said. 

Idaho Wine Commission Executive 
Director Moya Shatz-Dolsby said that a late 
start to the growing season and then steady 
temperatures throughout the summer that 
didn’t get too hot resulted in lower yields.

“Having lighter crop loads can be good 
because then there are more fruity flavors,” 
she said. “We will have lower alcohol wines 
and concentrated fruit flavors, which is 
good.” 

The freeze also had an impact on yields.
“It will be a lighter crop but the numbers 

are going to be OK for making some nice 
wines,” said Caldwell winemaker and vine-
yard owner Rob Bitner

“Most of the growers I’ve talked to or 
work with have said that yields are definitely 
down,” Fujishin said. 

He said the cold temperatures also caused 
a little bit of shatter loss in some grapes.

But overall, he added, “It didn’t do as 
much damage as we initially were concerned 
about. It definitely hasn’t been as damaging 
as some of our earlier estimates thought it 
could be.”

A harsh 2017 winter decimated the state’s 
wine grape crop and Idaho’s wine grape 
growers, who typically harvest about 2,500 
to 2,900 tons per year, only brought in 400 
tons that year. 

But Idaho’s 2018 wine grape crop 
bounced back nicely thanks to near-perfect 
weather during the growing season and 
many growers reported higher-than-normal 
yields. 

Idaho’s wine industry produces upward of 
160,000 six-bottle cases of wine each year 
and an IWC study found the industry, which 
includes 52 wineries, has a $170 million 
economic impact on the state.  n

Photo By Sean Ellis
Wine grapes are harvested at a vineyard in southwestern Idaho Nov. 1. 

A tale of two harvests  
for Idaho wine grapes
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By John O’Connell
Intermountain Farm and Ranch

The Paul-area late blight outbreak 
wasn’t much of a story among the 
state’s potato farmers in 2019.

University of Idaho Extension 
researchers say that fact may be due 
largely to their new network of 15 spore 
trappers, strategically placed near Idaho 
farm fields from Parma through Tetonia.

The network — intended to provide 
growers early warning when important 
fungal pathogens arrive in the area — 
was launched in 2017, in participation 
with industry partners and commodity 
organizations.

There’s also a spore trapper in Oregon 
and machines in Washington’s Skagit 
County and Pasco areas, monitored by 
Washington State University. Further-
more, UI shares data with Colorado 
researchers, who run their own spore 
trapping network.

“We are starting to get known around 
the world as one of the leaders in doing 
spore trapping,” said the project’s 
lead researcher, James Woodhall, a UI 
assistant professor of plant pathology 
stationed at the Parma Research & 
Extension Center. “We’re doing it on 
a scale that perhaps they’re not doing 
anywhere else in the world.”

Samples from UI’s spore trappers 
A network of spore traps, like the one shown here, have helped University of Idaho researches 
keep tabs on the arrival of fungal pathogens.

Spore monitoring 
program helps Idaho 

farmers contain  
potato late blight

Fighting back
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are laboratory tested weekly. UI is also 
developing spore trapping applications 
benefiting production of sugar beets, dry 
beans, barley, wheat and onions.

Agronomists began searching Magic 
Valley potato fields immediately upon 
learning late blight — the devastating 
fungal pathogen responsible for the Irish 
Potato Famine — was detected by a spore 
trapper in August at the Rupert-based 
Miller Research farm.

The area’s wet and cool weather at the 
time was ideal for the disease to take hold. 
Sure enough, late blight infection was 
soon confirmed in spud fields in nearby 
Paul.

Growers who were at risk were 
promptly notified by UI and sprayed 
fungicides. The Paul outbreak was 
quashed, and researchers got their first 
glimpse of how the UI spore trapping 
network stands to save Idaho farmers 
big bucks for years to come.

“This could have blown up into a much 
bigger problem,” said Kasia Duellman, a 
UI Extension seed potato specialist who 
is participating in potato research involv-
ing the spore trapping network. “(Spore 
trapping) alerted the people in that region 
to be vigilant and look for it.”

In most other states, late blight spores 
are ubiquitous, and farmers can an-
ticipate the disease will surface when 
weather conditions are optimal for it. 

In Idaho, Duellman explained, spores 
may not be present when favorable 
weather for late blight surfaces. She said 
predictive models for Idaho need both 
spore data and weather data, which is a 
reason why UI is trying to locate its spore 
trappers near AgriMet weather stations, or 
its own weather stations.

“There’s no reason to spray if the patho-
gen isn’t there, and also if the weather 
isn’t going to spread it,” Duellman said.

In the Paul area, for example, the spore 
trapper at Miller Research also detected 
late blight spores during the 2018 growing 
season, but the disease was never found 
in the field, as weather conditions weren’t 
optimal.

Woodhall believes one of the greatest 
benefits of the network in 2019 was that it 
provided a tool to map where spores were 
present during the Paul late blight out-

break, which helped avoid panic among 
growers outside of that area.

“We downgraded the risk,” Woodhall 
said. “We were able to show the infec-
tion was highly localized in several close 
fields.”

Woodhall would like to add a few 
additional spore trappers in the Paul area, 
as it seems to be a relative hot spot for late 
blight activity.

He’s also found spore trapping is 
especially effective for keeping tabs on 
powdery mildew in sugar beets.

“We’ve been finding with spore traps 
we get a two- to three-week notice of 
detection ahead of symptoms of powdery 
mildew,” Woodhall said.

The network tests for diseases such as 
late blight, white mold and early blight in 
potatoes; powdery mildew and Cercospora 
in sugar beets; white mold in beans; and 
stripe rust in grain.

Juliet Marshall, a UI Extension cereals 
pathologist, hopes to use spore traps in 
conjunction with weather stations to help 
develop recommendations for when barley 
and wheat growers should spray to protect 
their crops from stripe rust. 

She’s pleased that the university has 
added five new weather stations to sup-

plement the AgriMet network, including 
three stations funded by the Idaho Wheat 
Commission.

“We have a lot of groundwork in order 
to determine if there’s a good correlation 
between (stripe rust) spore incidence, 
spore numbers and disease development,” 
Marshall said.

Woodhall explained he originally sought 
a grant for the network from the North-
west Potato Research Consortium, which 
awards research grants on behalf of the 
potato commissions of Idaho, Washington 
and Oregon.

“They encouraged us to think bigger,” 
Woodhall said.

The network started with four spore 
trappers purchased with UI departmental 
and program funds pooled by Woodhall, 
Duellman and Marshall. 

The Snake River Sugarbeet Research 
and Seed Alliance, and the barley, bean, 
potato, onion and wheat commissions all 
contributed either for machines or research 
involving them.

McCain, J.R. Simplot Co., Basic Amer-
ican Foods and Lamb Weston have also 
pitched in to buy spore trappers and have 
aided with providing locations and operat-
ing the network. n

A network of spore traps, like the one shown here, have helped University of Idaho re-
searches keep tabs on the arrival of fungal pathogens.
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